
A½½ǑË¢ǑëÞǑ÷�ÄæǑæËǑÃ�º�Ǒ�Ǒ�«Ĉ�Ù�Ä��Ǒ«ÄǑ
æ¨«ÞǑ÷ËÙ½�ƝǑ�ëæǑÄËæǑÃ�ÄÿǑ�ö�ÙǑ¢��½Ǒ
æ¨�ÿǑ¨�ö�ǑÃ���ǑÃë�¨Ǒ«ÃÖ��æƜǑ*¢ǑËÄ½ÿǑ

æ¨�«ÙǑ÷��½æ¨ǑÃ�Ä�£�ÙǑ�Ëë½�Ǒ¨�½ÖǑæ¨�ÃƜƜƜƜ

q¨«½�Ǒæ¨«ÞǑÃ�ÿǑ��ǑÃËÙ�ǑË¢Ǒ�ǑÞÖ«Ù«æë�½Ǒ
Øë�Þæ«ËÄƝǑ½�æǁÞǑ�«Ù��æǑæ¨«ÞǑ�«Þ�ëÞÞ«ËÄǑæËǑ¨Ë÷Ǒ
÷�Ǒ�Ëë½�Ǒ«ÃÖÙËö�ǑËëÙǑ�¨�Ù«æ��½�Ǒ£«ö«Ä£ƜǑ`¨�Ǒ
æ÷ËǑæ¨«Ä£ÞǑæ¨�æǑÃ�º�Ǒæ¨�ǑÃËÞæǑ�«Ĉ�Ù�Ä��Ǒ«ÄǑ
ËëÙǑ£«ö«Ä£Ǒ÷«½½Ǒ��Ǒæ¨�ǑÞ�½��æ«ËÄǑË¢Ǒ÷¨�Ù�ǑæËǑ
£«ö�Ǒ�Ä�Ǒæ¨�Ǒ��æë�½Ǒ�ÃËëÄæǑ÷�Ǒ£«ö�ƜǑ9�æǁÞǑ·ëÞæǑ
¢Ë�ëÞǑËÄǑæ¨�ǑÖ�ÙæǑ÷¨�Ù�ǑċÄ�Ä�«�½Ǒ��ö«ÞËÙÞǑ
��ÄǑÃ�º�Ǒæ¨�ǑÃËÞæǑ�«Ĉ�Ù�Ä��ƞǑ¨Ë÷ǑÃë�¨Ǒ
ÿËëÙǑ�½«�ÄæÞǑ��ÄǑ£«ö�ƜǑ*¢ǑÿËëǑ��ÄǑ¨�½ÖǑÿËëÙǑ
�½«�ÄæÞǑ÷«æ¨Ǒæ¨�«ÙǑ£«ö«Ä£ƝǑÿËëǑ÷«½½Ǒ¨�ö�Ǒ�ËÄ�Ǒ
ÞËÃ�æ¨«Ä£ǑË¢Ǒ£Ù��æǑö�½ë�ƝǑÖËÞÞ«�½ÿǑ½«¢�Ƴ
�¨�Ä£«Ä£Ǒö�½ë�Ɯ

As a wealth manager, you can see what 
assets on a client’s balance sheet are good 
candidates for a charitable gift and whether 
a client’s income can be managed in a way to 
maximize their giving. That’s often as far as 
advisors go. But let me encourage you to take 
one more step here. 

What if you could help 
leverage their giving to 
result in amounts that 
could make a huge  
difference for both your 
clients and for the  
organizations they 
want to help?

Helping Client with Big

Charitable Dreams
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9«¢�Ǒ«ÄÞëÙ�Ä��ǑËĈ�ÙÞǑ�Ǒ£Ù��æǑÞË½ëæ«ËÄƜ

`¨«ÄºǑ��ËëæǑ«æƜǑ
½«�ÄæÞǑ�ËÄǁæǑºÄË÷Ǒ÷¨�ÄǑæ¨�ÿǑ
�Ù�Ǒ£Ë«Ä£ǑæËǑ�«�Ǒ�Ä�Ǒ¨�ö�ǑÄËǑ«���ǑË¢Ǒ÷¨�æ¨-
�ÙǑæ¨�ÿǑ÷«½½Ǒ�ö�ÙǑ��Ǒ��½�ǑæËǑ�Ù��æ�Ǒæ¨�Ǒº«Ä�Ǒ
Ë¢Ǒ÷��½æ¨Ǒæ¨�æǑ�Ëë½�ǑÃ�º�Ǒ�Ǒ�«Ĉ�Ù�Ä��Ǒ¢ËÙǑ
æ¨�«ÙǑ¢�öËÙ«æ�Ǒ�¨�Ù«æÿƜǑ
½«�ÄæÞǑ��ÄǑËÄ½ÿǑÞ��Ǒ
æ¨�ǑÞÃ�½½ǑÞæ�ÖÞǑæ¨�ÿǑ�Ù�Ǒæ�º«Ä£Ǒ�½ËÄ£Ǒæ¨�Ǒ÷�ÿǑ
÷«æ¨ǑÄËǑ«���ǑË¢Ǒæ¨�Ǒë½æ«Ã�æ�ǑÙ�Þë½æƜǑ9«Ã«æ«Ä£Ǒ
æ¨�«ÙǑö«Þ«ËÄǑæËǑ·ëÞæǑæ¨�«ÙǑ�ÄÄë�½Ǒ£«¢æÞǑ��ÄǑ
½��ö�Ǒæ¨�ÃǑ÷«æ¨Ǒ½«ææ½�ǑÞ�ÄÞ�ǑË¢Ǒæ¨�Ǒ«ÃÖ��æǑ
æ¨�ÿǑÃ�ÿǑë½æ«Ã�æ�½ÿǑ¨�ö�ƜǑ�ëæǑ÷¨�æǑ«¢Ǒ«ÄÞæ���Ǒ
÷�ǑÖëæǑ«ÄǑÃËæ«ËÄǑ�ǑÃë�¨Ǒ½�Ù£�ÙǑ½«¢�æ«Ã�Ǒ£«¢æǑ
æ¨�æǑæ¨�ÿǑºÄ�÷Ǒ÷Ëë½�ǑÙ�Þë½æǑ¢ÙËÃǑæ¨�«ÙǑ�¢-
¢ËÙæÞƣǑ!ËÙǑ�þ�ÃÖ½�ƝǑÞËÃ�ËÄ�Ǒ�Ëë½�Ǒ£�æǑ�Ǒ½ËæǑ
Ë¢ǑÖ½��ÞëÙ�ǑËëæǑË¢Ǒ£«ö«Ä£ǑǙŴƝųŮŮǑÖ�ÙǑÿ��ÙǑæËǑ
�ÄǑ«ÃÖËÙæ�ÄæǑ��ëÞ�ǑËÙǑ«ÄÞæ«æëæ«ËÄƝǑ�ëæǑ÷¨�æǑ«¢Ǒ
æ¨�ÿǑ½��ÙÄ��Ǒ«æǑ�Ëë½�Ǒ��æë�½½ÿǑ���ËÃ�Ǒ�Ǒ£«¢æǑ
Ë¢ǑǙůƝŮŮŮƝŮŮŮƣǑ`¨�æǁÞǑæ¨�Ǒº«Ä�ǑË¢Ǒ½�ö�Ù�£�Ǒ
÷�ǑÃ«£¨æǑÞ��Ǒ¢ËÙǑ�ǑŲųƳÿ��ÙƳË½�Ǒ¢�Ã�½�Ǒ«ÄǑ
æË��ÿǁÞǑ«ÄÞëÙ�Ä��ǑÃ�Ùº�æƜ 

Whether it has been 
articulated or not, 
building a legacy is a 
major goal for many of 
your clients.

*æǑ«ÞǑ¨ëÃ�ÄǑÄ�æëÙ�ƜǑ9�£��«�ÞǑ��ÄǑæ�º�ǑÃ�ÄÿǑ
¢ËÙÃÞƝǑ�ëæǑæ¨�ÿǑæÿÖ«��½½ÿǑ«ÄöË½ö�Ǒ¢�Ã«½ÿǑËÙǑ
Ö�ËÖ½�Ǒ�Ä�Ǒ��ëÞ�ÞǑÿËëÙǑ�½«�ÄæÞǑ÷�ÄæǑæËǑÞëÖ-
ÖËÙæƜǑ`¨�Ù�ǁÞǑ�½÷�ÿÞǑÞËÃ�æ¨«Ä£ǑæËǑ��ǑÞ�«�Ǒ
��ËëæǑÙ�£ë½�ÙǑ£«ö«Ä£Ǒ�Ä�ǑÞëÖÖËÙæƝǑ�Ä�Ǒ*Ǒ�ËÄǁæǑ
÷�ÄæǑæËǑæ�º�Ǒ�÷�ÿǑ¢ÙËÃǑæ¨�æƜǑ'Ë÷�ö�ÙƝǑæ¨�Ǒ
«���Ǒæ¨�æǑÞËÃ�ËÄ�Ǒ�Ëë½�Ǒ��Ǒæ¨�ǑÖ�ÙÞËÄǑ÷¨ËǑ
�ÙÙ�Ä£��Ǒ�ǑǙůƝŮŮŮƝŮŮŮǑ£«¢æǑ¢ËÙǑ�ÄǑ«ÃÖËÙæ�ÄæǑ
��ëÞ�Ǒ��ÄǑ��Ǒö�ÙÿǑÃËæ«ö�æ«Ä£ƜǑ7ÄË÷«Ä£Ǒæ¨�æǑ

Þë�¨Ǒ�Ǒ£«¢æǑ÷«½½Ǒ¨�ÖÖ�ÄǑ«ÞǑö�ÙÿǑ�«Ĉ�Ù�ÄæǑ¢ÙËÃǑ
¨ËÖ«Ä£Ǒæ¨�æǑÞËÃ���ÿǑæ¨�«ÙǑ£«¢æÞǑÃ«£¨æǑæËæ�½Ǒ
�ÞǑÃë�¨Ǒ�ÞǑǙůƝŮŮŮƝŮŮŮƜ

9«¢�Ǒ«ÄÞëÙ�Ä��ǑÖË½«�«�ÞǑ£«ö�Ǒ�Ǒ�½��ÙǑÖ«�æëÙ�ǑË¢Ǒ
æ¨�Ǒ�Ä�ǑÙ�Þë½æƜǑ`¨�Ǒ¢���Ǒ�ÃËëÄæǑ«ÞǑæ¨�ǑÙ�Þë½æƜǑ
`¨�ǑÖÙ�Ã«ëÃÞǑ�Ù�Ǒæ¨�ǑÞæ�ÖÞǑ÷�Ǒæ�º�ǑæËǑ£�æǑ
æ¨�Ù�Ǒ÷«æ¨Ǒ�Ǒ¨«£¨Ǒ��£Ù��ǑË¢Ǒ��Ùæ�«ÄæÿƜǑ�ÞǑÿËëǑ
��ÄǑ«Ã�£«Ä�ƝǑæ¨�Ù�Ǒ«ÞǑ�Ǒ÷«��ǑÙ�Ä£�ǑË¢ǑÖË½«�«�ÞǑ
�Ä�ǑÖÙ�Ã«ëÃǑÖ�ææ�ÙÄÞǑæ¨�æǑ��ÄǑ��ǑÞ�½��æ��ƜǑ
�ëæǑ¨�Ù�ǁÞǑæ¨�Ǒ£ËË�ǑÄ�÷ÞƞǑ�½½Ǒ�ÙÙ�Ä£�Ã�ÄæÞǑ
��ÄǑ��Ǒæ�þǑ���ë�æ«�½�ƝǑÃ�º«Ä£Ǒæ¨�ǑæÙë�Ǒ
½�ö�Ù�£�Ǒ�ö�ÄǑ��ææ�ÙƜ

�ǑÃ�·ËÙǑÞæëÃ�½«Ä£Ǒ�½Ë�ºǑ��ÄǑ��Ǒ«¢ǑÿËëÙǑ
�½«�ÄæǑ«ÞǑëÄ«ÄÞëÙ��½�ƜǑ�ëæǑæ¨�æǑ«ÞǑËÄ½ÿǑ�Ǒ
ÖÙË�½�ÃǑ«¢ǑÿËëÙǑ�½«�ÄæǑ«ÞǑæ¨�ǑËÄ½ÿǑÖ�ÙÞËÄǑ«ÄǑ
æ¨�Ǒ÷ËÙ½�ƜǑq�Ǒ¨�ö�ǑË¢æ�ÄǑÞ��ÄǑ«ÄÞëÙ�Ä��Ǒ
¢ëÄ�«Ä£Ǒ�ë«½æǑëÖËÄǑËæ¨�ÙǑ«ÄÞëÙ��½�Ǒ½«ö�ÞǑ«ÄǑ
æ¨ËÞ�Ǒ�«Ù�ëÃÞæ�Ä��ÞƜǑ`ÿÖ«��½½ÿƝǑ÷�ǑÃ«£¨æǑ
«ÄÞëÙ�Ǒæ¨�Ǒ�½«�ÄæǁÞǑÞÖËëÞ�ƝǑ�ÄËæ¨�ÙǑÙ�½�æ«ö�ƝǑËÙǑ
æ¨�Ǒ�½«�ÄæǑÃ�ÿǑ¢ëÄ�Ǒ�Ëö�Ù�£�ǑÖ½����ǑËÄǑËÄ�Ǒ
Ë¢Ǒæ¨�Ǒ�¨�Ù«æÿǁÞǑ½����ÙÞǑËÙǑ�Ë�Ù�ǑÃ�Ã��ÙÞƜǑ
T�£�Ù�½�ÞÞǑË¢Ǒæ¨�ǑÖ�ÙÞËÄǑÞ�½��æ��ǑæËǑ��Ǒ
æ¨�Ǒ«ÄÞëÙ��ƝǑ÷�Ǒ��ÄǑ½ËËºǑæËǑæ¨�ǑÞ�Ã�ǑÙ�Þë½æƞǑ
�Ǒ���æ¨Ǒ��Ä�ċæǑ¢ëÄ���Ǒ÷«æ¨Ǒ���ë�æ«�½�Ǒ
ÖÙ�Ã«ëÃÞƜǑq�Ǒ·ëÞæǑÖÙ�¢�ÙǑæËǑ«ÄÞëÙ�Ǒæ¨�Ǒ�½«�ÄæǑ
ÞËǑæ¨�æǑ÷�Ǒ��ÄǑÞæÙ�æ�¨Ǒæ¨�ǑÖÙ�Ã«ëÃÞǑÞ�¢�½ÿǑ
Ëö�ÙǑæ¨�«ÙǑ�Äæ«Ù�Ǒ½«¢�æ«Ã�Ǒ«¢Ǒ��Þ«Ù��Ɯ

FÄ�ǑË¢Ǒæ¨�ǑÃËÙ�ǑÞë�æ½�Ǒ��Ä�ċæÞǑË¢Ǒæ¨«ÞǑæÿÖ�Ǒ
Ë¢ǑÖ½�ÄÄ«Ä£Ǒ«ÞǑ¨Ë÷Ǒ«æǑÖÙËæ��æÞǑæ¨�Ǒ¢�Ã«½ÿǑ
��Ä�ċ�«�Ù«�ÞǑ¢ÙËÃǑ¢��½«Ä£Ǒ�«Þ«Ä¨�Ù«æ��Ǒ�ÿǑ
æ¨�«ÙǑÖ�Ù�ÄæÞǁǑ£«ö«Ä£ƜǑ*¢ǑÃËÃǑ�Ä�Ǒ���Ǒ£«ö�Ǒ
�ǑÃ�·ËÙǑ�Þæ�æ�Ǒ�ÞÞ�æǑæËǑæ¨�«ÙǑ�½Ã�ǑÃ�æ�ÙƝǑæ¨�Ǒ
��Ä�ċ�«�Ù«�ÞǑË¢Ǒæ¨�Ǒ�Þæ�æ�ǑÃ«£¨æǑ��ƝǑ÷�½½ƝǑ
ëÄ�þ�«æ��ƜǑ�ëæǑ«¢Ǒæ¨�Ǒ�¨�Ù«æÿǑÙ���«ö�ÞǑ�Ǒ���æ¨Ǒ
��Ä�ċæǑËÄǑ�ǑÖË½«�ÿǑ«æǑ�½Ù���ÿǑË÷ÄÞƝǑæ¨�Ǒ

2AdvisorServe.com



��Ä�ċ�«�Ù«�ÞǑ�Ù�ǑëÄ½«º�½ÿǑæËǑ¢��½Ǒ�ÄÿǑÞ�ÄÞ�Ǒ
Ë¢Ǒ½ËÞÞǑ�ë�ǑæËǑæ¨�æǑ£«¢æƜǑ?ËÙ�Ëö�ÙƝǑ«ÄǑÃËÙ�Ǒ
�ËÄæÙËö�ÙÞ«�½ǑÞ«æë�æ«ËÄÞƝǑ��Ä�ċ�«�Ù«�ÞǑ��ÄǑċ½�Ǒ
½�÷Þë«æÞǑæËǑċ£¨æǑ�Þæ�æ�ǑæÙ�ÄÞ¢�ÙÞǑæËǑ�¨�Ù«æ«�ÞƝǑ
÷¨«½�Ǒæ¨�Ǒ½«¢�Ǒ«ÄÞëÙ�Ä��Ǒ�ÙÙ�Ä£�Ã�ÄæǑ½��ö�ÞǑ
½«ææ½�ǑËÖÖËÙæëÄ«æÿǑ¢ËÙǑÞë�¨Ǒ��æ«ËÄÞƜ

q¨�æǑ«¢Ǒæ¨�Ǒ�½«�ÄæǑ�¨�Ä£�ÞǑæ¨�«ÙǑÃ«Ä�Ǒ�½ËÄ£Ǒ
æ¨�Ǒ÷�ÿƣǑ`ÿÖ«��½½ÿǑæ¨�ǑÖË½«�ÿǑ«ÞǑÞ�æǑëÖǑ÷«æ¨Ǒ
æ¨�Ǒ�¨�Ù«æÿǑ�ÞǑæ¨�ǑË÷Ä�ÙƜǑ`¨�Ǒ�½«�ÄæǑ÷«½½Ǒ¨�ö�Ǒ
�½Ù���ÿǑ���ë�æ��Ǒæ¨�ǑÖÙ�Ã«ëÃÞǑæ¨�ÿǑÖ�«�ƝǑ
�Ä�Ǒ��ÄǑ·ëÞæǑ÷�½ºǑ�÷�ÿǑ¢ÙËÃǑæ¨�Ǒ�ÙÙ�Ä£�-
Ã�ÄæƜǑ`¨�ÄǑ«æǑ÷«½½Ǒ��ǑëÖǑæËǑæ¨�Ǒ�¨�Ù«æÿǑæËǑ
���«��Ǒ÷¨�æ¨�ÙǑæËǑ�ËÃÖ½�æ�Ǒ�ÄÿǑÙ�Ã�«Ä«Ä£Ǒ
¢ëÄ�«Ä£ǑËëæǑË¢Ǒæ¨�«ÙǑË÷ÄǑÙ�ÞËëÙ��ÞƜǑ*ÄǑËæ¨�ÙǑ
Þ«æë�æ«ËÄÞǑ½«º�Ǒæ¨«ÞƝǑæ¨�Ǒ«ÄÞëÙ��ǑÃ�ÿǑ÷�ÄæǑæËǑ
æ�º�ǑËö�ÙǑæ¨�ǑÖË½«�ÿǑ�Ä�Ǒ�ËÄæ«Äë�Ǒ«æǑÖ�ÙÞËÄ-
�½½ÿǑ¢ËÙǑæ¨�«ÙǑË÷ÄǑ��Ä�ċæƜǑ`¨«ÞǑ��ÄǑ��Ǒ�ËÄ�ƝǑ
ëÞë�½½ÿǑ�ÿǑƾ�ëÿ«Ä£ƿǑæ¨�ǑÖË½«�ÿǑ���ºǑ¢ÙËÃǑ
æ¨�Ǒ�¨�Ù«æÿƜǑq¨�æ¨�ÙǑæ¨«ÞǑ«ÞǑ�Ǒ£ËË�Ǒ«���ǑÃ�ÿǑ
��Ö�Ä�ǑËÄǑæ¨�Ǒö�½ë�ǑË¢Ǒæ¨�ǑÖË½«�ÿƝǑæ¨�Ǒ«ÄÞëÙ-
��«½«æÿǑË¢Ǒæ¨�Ǒ�½«�ÄæƝǑ�Ä�Ǒæ¨�Ǒ÷«½½«Ä£Ä�ÞÞǑË¢Ǒ
æ¨�Ǒ�¨�Ù«æÿǑæËǑëÄ÷«Ä�Ǒæ¨«Ä£ÞǑ«ÄǑæ¨«ÞǑ÷�ÿƜ

Ultimately, gifts of life 
insurance are simple 
and extremely cost- 
effective.

q�Ǒ��ÄǑ�ö�ÄǑ�ÙÙ«ö�Ǒ�æǑ½Ë÷�ÙǑÖÙ�Ã«ëÃÞǑ�ÿǑ
«ÄÞëÙ«Ä£Ǒæ÷ËǑÖ�ËÖ½�ǑËÄǑæ¨�ǑÞ�Ã�ǑÖË½«�ÿƝǑæÿÖ«-
��½½ÿǑæ÷ËǑÞÖËëÞ�ÞƜǑ*ÄǑÞë�¨Ǒ�Ǒ��Þ�ƝǑæ¨�æǑǙŴƝųŮŮǑ
ÖÙ�Ã«ëÃǑ¢ËÙǑæ¨�ǑÞ«Ä£½�Ǒ¢�Ã�½�Ǒ�£�ǑŲųǑ�Ëë½�Ǒ
�ÙËÖǑæËǑǙŲƝűŮŮǑ÷«æ¨Ǒæ¨�ǑÞ�Ã�Ǒ��ÙÙ«�ÙǑ÷¨�ÄǑ
æ¨�Ǒ�Ëö�Ù�£�Ǒ«ÞǑËÄǑæ¨�Ǒ÷«¢�Ǒ�Ä�Ǒæ¨�Ǒ¨ëÞ��Ä�Ǒ
�Ä�Ǒ�Ëæ¨Ǒ�Ù�Ǒ�£�ǑŲųƜǑ*¢ǑËÄ�ǑË¢Ǒæ¨�ÃǑ½«ö�ÞǑ�Ǒ
½ËÄ£Ǒ½«¢�ƝǑÞë�¨Ǒ�ÞǑ�£�ǑŷųƝǑæ¨�ǑæËæ�½ǑÖÙ�Ã«ëÃÞǑ

paid would still only be $215,000 for that 
$1,000,000 policy!

Older ages trigger higher premiums, but 
æ¨ËÞ�ǑÖÙ�Ã«ëÃÞǑÙ�Ã�«ÄǑ�ËÞæǑ�Ĉ��æ«ö�ƜǑeÞ«Ä£Ǒ
the same insurance solution mentioned 
��Ëö�ƝǑæ÷ËǑŴųƳÿ��ÙƳË½�ÞǑÃ«£¨æǑÖ�ÿǑ�ÙËëÄ�Ǒ
$12,500 per year for a $1,000,000 gift to 
�¨�Ù«æÿƜǑ`¨�Ǒ¨«£¨�ÙǑÖÙ�Ã«ëÃǑ«ÞǑÖ�«�ǑËö�ÙǑ
�ǑÞ¨ËÙæ�ÙǑ½«¢�Ǒ�þÖ��æ�Ä�ÿƜǑYËƝǑ¢ËÙǑæ¨�ÃƝǑ
the total premiums they might pay all the 
way to age 95 would be $375,000 for that 
ǙůƝŮŮŮƝŮŮŮǑ£«¢æƜǑ�£�«ÄƝǑ�ËÄǁæǑ¢ËÙ£�æǑæ¨�æǑ«¢Ǒ
they are in a 33% combined state and federal 
tax bracket, the $12,500 premiums create a 
ÖËæ�Äæ«�½Ǒæ�þǑÞ�ö«Ä£ÞǑË¢ǑǙŲƝůŴųƝǑÙ�Þë½æ«Ä£Ǒ«ÄǑ
�ÄǑ�ÄÄë�½ǑÄ�æǑ�ËÞæǑË¢ǑǙŶƝűűųƜ

!ËÙ£«ö�ǑÃ�Ǒ¢ËÙǑ�Ù��Ã«Ä£Ǒ�Ǒ�«æƝǑ�ëæǑ*Ǒ�ÃǑÞëÙ�Ǒ
ÿËëǑ¨�ö�Ǒ�½«�ÄæÞǑæ¨�æǑ�Ëë½�Ǒ��Þ«½ÿǑÞ�æǑëÖǑ
life insurance gifts with policy amounts of 
ǙůŮƝŮŮŮƝŮŮŮơǑ`¨�Ǒ½�Ù£�ÙǑæ¨�Ǒ¢���Ǒ�ÃËëÄæƝǑæ¨�Ǒ
½�Ù£�ÙǑæ¨�Ǒ�½«�ÄæǑ�þ�«æ�Ã�ÄæƜǑ`¨«ÞǑÙ�Ã«Ä�ÞǑ
me that years ago a study was conducted 
�ÿǑËÄ�ǑË¢Ǒæ¨�ǑÖ½�ÄÄ��Ǒ£«ö«Ä£Ǒ�ËëÄ�«½ÞƜǑ
`¨�æǑÞæë�ÿǑ¢ËëÄ�Ǒæ¨�æǑ�½«�ÄæÞǑ÷¨ËǑ�Ä£�£��Ǒ
«ÄǑÖ½�ÄÄ��Ǒ£«ö«Ä£Ǒ÷�Ù�Ǒ½«º�½ÿǑæËǑ��½«ö�ÙǑ
�ÞǑÃ�ÄÿǑ�ÞǑűƳŲǑÙ�¢�ÙÙ�½ÞǑæËǑæ¨�«ÙǑ��ö«ÞËÙǑ
ëÄÞË½«�«æ��ơǑYËƝǑ�½æ¨Ëë£¨ǑÃËÞæǑË¢Ǒæ¨�ǑċÙÃÞǑ
we support are fee only, there is something 
here that will make planning in this direction 
Øë«æ�Ǒö�½ë��½�ǑæËǑÿËëÙǑċÙÃƜ

Being able to dream great things with your 
clients and show them ways to accomplish 
æ¨�«ÙǑ�Ù��ÃÞǑ«ÞǑ�ǑÖË÷�Ù¢ë½Ǒ÷�ÿǑæËǑÞ�Ùö�Ǒ
clients and strengthen your relationship 
÷«æ¨Ǒæ¨�ÃƜǑ`¨�Ǒ£«¢æǑË¢Ǒ�Ǒ½«¢�Ǒ«ÄÞëÙ�Ä��Ǒ
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policy is a fantastic way to assure clients 
that they will have major impact on a cause 
that is important to them. It assures them an 
important legacy.

If you have a client who might want to 
consider something like this, contact 
AdvisorServe and we will build options 
for you. We will help design what type of 
coverage, what carrier to use, and ultimately 
÷¨�æǑÖÙ�Ã«ëÃǑÖ�ææ�ÙÄǑ÷Ëë½�Ǒ��ÞæǑċæǑÿËëÙǑ
�½«�ÄæǁÞǑċÄ�Ä�«�½ǑÃË��½ƜǑq�Ǒ��ÄǑ�½ÞËǑ�ÞÞ«ÞæǑ«ÄǑ
determining insurability, and if it presents an 
obstacle, alternatives that could meet their 
objectives.

Excited clients grateful for their wealth 
manager – it won’t get much better than this!

4AdvisorServe.com

Securities offered through Kestra Investment Services, 
LLC (Kestra IS), member FINRA/SIPC. Investment advisory 
services offered through Kestra Advisory Services, LLC 
	,FTUSB� "4

� BO� BGmMJBUF� PG� ,FTUSB� *4�� � "EWJTPS4FSWF� JT� B�
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