Helping Client with Big
Charitable Dreams

A

As a wealth manager, you can see what
assets on a client’s balance sheet are good
candidates for a charitable gift and whether
a client’s income can be managed in a way to
maximize their giving. That’s often as far as
advisors go. But let me encourage you to take
one more step here.

What if you could help
leverage their giving to
result in amounts that
could make a huge
difference for both your
clients and for the
organizations they
want to help?
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Whether it has been
articulated or not,
building a legacy is a
major goal for many of
your clients.

-
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paid would still only be $215,000 for that
$1,000,000 policy!
Older ages trigger higher premiums, but
the same insurance solution mentioned
$12,500 per year for a $1,000,000 gift to

the total premiums they might pay all the
way to age 95 would be $375,000 for that

-

they are in a 33% combined state and federal
tax bracket, the $12,500 premiums create a
-

-

life insurance gifts with policy amounts of

me that years ago a study was conducted

Ultimately, gifts of life
insurance are simple
and extremely costeffective.

we support are fee only, there is something
here that will make planning in this direction
Being able to dream great things with your
clients and show them ways to accomplish
clients and strengthen your relationship
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policy is a fantastic way to assure clients
that they will have major impact on a cause
that is important to them. It assures them an
important legacy.
If you have a client who might want to
consider something like this, contact
AdvisorServe and we will build options
for you. We will help design what type of
coverage, what carrier to use, and ultimately

determining insurability, and if it presents an
obstacle, alternatives that could meet their
objectives.
Excited clients grateful for their wealth
manager – it won’t get much better than this!
Greg Freeman
JD, CLU, CHFC,
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